Sales-aid finance deal flow process

T 6 k) 10

Finance discussed as ‘e-sign’ or ‘wet sign’
method of acquiring Request to proceed. contract and return to
Reseller’s solution. GE

Takes & confirms safe
delivery of the asset

End-user

? Submit a quick/full ? * If quick proposal
proposal and/or provide Communicate submitted complete full
a quote to End-user GE decision proposal - End-user &

using Tablet or PC via to End-user solution details & send

Reseller GE Capital's Minerva tool contract to End-user

? GE checks documents & ‘
Credit 4 Accepted PO on End-user’s behalf, Final document checks

Decision *(A/D/R) so Reseller can ship then funding sent direct
to supplier

equipment.

* A = Accepted, D = Declined, R = Referred to Risk team

GE will refer
any queries or
discrepancies
to you




